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Gamification is not a strong 
recommendation

DO YOU HAVE HIGH BRAND ENGAGEMENT?

DO YOU HAVE BRAND ASSETS AND/OR 
PARTNERSHIPS THAT CAN BE LEVERAGED?

HIGH
$76+ USD

MEDIUM
$26 - $75 USD

LOW
$1 - $25 USD

Consider subscription model 
vs. gamification

Advice from Aimia’s Strategy & Consulting Team: 
If Gamification is a suggested consideration for your medium purchase frequency brand, focus strategies on purchase drivers


