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Would you like to find a replay of 

tonight's webinar?   

Find it on our website! 

 

1. Visit our website 

www.TalarMedical.com 

2. Look for “Webinars” located in 
the upper right hand corner 

http://www.talarmedical.com/


Would you like to receive a personalized, no 

obligation, medical supply cost analysis? 

This is how: 

1. Send us the products 

you are currently 

ordering in excel 
spreadsheet format.  

 Please include: 
 

•Current Vendor 
• Item Description 
•Manufacturer 
Number/SKU 

•Unit of Measure 
•Price  

 

 

2.   Email the spreadsheet to 
admin@talarmedical.com 
or visit our website at 
talarmedical.com/complim
entary-medical-supply-
cost-analysis/ 

 

* Can’t easily provide the 
information in an Excel 
format? We have you 
covered! Just send us a copy 
of your most recent receipts.  
Please note, comparisons 
presented in receipt format 
do require longer to turn 

around.  

mailto:admin@talarmedical.com


Jill Meador, SureFit Operations Manager    
Steve Puryear, SureFit Customer Service Manager  
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Why Don’t You 
Dispense 

Diabetic Shoes 
& Inserts?  
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Overcoming Objections  
 

Trust me!  
 

We’ve heard them all!  
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What are the Benefits of a 
Diabetic Footwear Program? 
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Ease of Implementation  
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Increased Practice Revenue 
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*Medicare maximum allowable fee schedule, effective 01/01/2021.  
  
**Lab fees may vary according to shoe selection and insert modifications. 
  
***According to the Therapeutic Shoe Bill each patient is eligible for a new pair of shoes and three pairs of inserts every calendar year. Analysis based on custom molded inserts reimbursement. 

Increased Revenue for your Practice 
With Negotiated Pricing for TCP Members 
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*Medicare maximum allowable fee schedule, effective 01/01/2021.  
  
**Lab fees may vary according to shoe selection and insert modifications. 

Increased Revenue for your Practice 
Medicare Allowable has increased in 2021 
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Profits can be realized with as 
little as one patient per week 

*Medicare maximum allowable fee schedule, effective 01/01/2021.  
  
**Lab fees may vary according to shoe selection and insert modifications. 
  
***According to the Therapeutic Shoe Bill each patient is eligible for a new pair of shoes and three pairs of inserts every calendar year. Analysis based on custom molded inserts reimbursement. 
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Happy Birthday Dr. Kraus!  
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Please join us next #TalarTuesday  

February 2 at 5:00 PM PST/ 8:00 PM EST 

for “How Your Practice Can Utilize 

Technology to Maximize Revenue During 

COVID-19”  

with guest speaker  

Robert Lowenkopf, National Sales 

Consultant and moderators  

Ira Kraus, DPM, FACFAS &  

Michael King, DPM, FACFAS, FASPS 

 


