
 

THE PERFECT LAUNCH BOOKLET 
 

A statement by Casey Gauss 
I’m Casey Gauss, co-founder and CEO of Viral Launch where the team and I 

work hard everyday to enable entrepreneurs to achieve their dreams. When 

it comes to Amazon, you have to do everything right in order to do anything 

right. And your launch strategy is an important part of that process, so 

getting it right is crucial to your success. 

Product example used for “The 
Perfect Launch Booklet” 
 

 

PS. All softwares used in this book are 

Every Mans Empire’s personal favorite 

softwares and below is my reasoning that 

I like them: 

 

1. Viral launch a full suite of tools that 

help you pick the right keyword for 

your launch. They also have a large 

pool of people ready to purchase your product at a discount which is 

what we want so that we can obtain first page rank effectively.  

2. Wordtree.io has more advanced features in it. This includes letting you 

know the amount of units to giveaway for the correct keyword. They 

also have a keyword tracker so you can see where you are ranked for 

each keyword. 

 

   

 



 

Things to check off before you start your product launch: 
 

1. Title is fully optimized.  

2. Bullet points is fully optimized. 

3. Product description is fully optimized including HTML 

formatting.Pictures looks amazing.  

4. Make sure that the keyword(s) that you want to do giveaways for are 

in your product title. 

5. START LAUNCH!!! 

 

Ps. Every Man’s Empire highly suggests that you use wordtree.io as your 

listing builder. You can import your current listing from Amazon into 

Wordtree.io if you already started or completed your listing. Wordtree.io will 

score your listing 0-100. They also give you all the necessary words needed 

for you have a fully optimized listing!! 

 

Reviews: 
When it comes to launch it is important to understand that your listing will 

have no social proof to let other customers know what previous customers 

had experienced with your product. This will decrease the conversion rate for 

purchase. This is where a common question comes into play. Without any 

sales how can you have reviews? So to answer your question, you don’t! 

Now if you want to play completely safe and abide by amazon’s rules than i 

suggest you start by turning on Pay Per Click (PPC) and creating your 

giveaway strategy mentioned below. If you don’t mind pushing your luck 

with amazon like many other sellers and you understand that getting 5 

reviews before Pay Per Click (PPC) and setting up your launch for social 

proof is a much stronger way to launch, than follow the next few steps. 

 

 

  

 



 

What is a verified/unverified review?  

1) A verified review is a review that can only be placed when a customer 

purchases your product. It will have a verified purchase badge above 

the review. A verified review holds more weight than an unverified 

review. Remember that a person can only leave a review if they have 

spent at least $50 with their Amazon account.  

 

 

 

 

2) An unverified is a review that is left without the reviewer purchasing 

your product. This type of review does not have a verified purchase 

badge with it. Remember that a person can only leave a review if they 

have spent at least $50 with their Amazon account.  

 

 

How to get reviews for your amazon products? Use these at your 

own risk. 

1) Join a review group or chat group where you can ask people to 

purchase your product and then refund them via paypal once they 

have shown that they have purchased your product. If members are 

outside the USA in the group then have them leave an unverified 

review since not all products ship worldwide which means they won’t 

be able to purchase your product. 

2) Ask friends or family on Facebook or instagram to review your product. 

Try stay as far away as possible from people that have the same last 

name or that you have sent a gift to from Amazon. Also make sure to 

have them unfriended/unfollowed as well. 

 



 

 

What to do once you have reviews on your listing? Start 

Giveaways! 

 

 

High Budget: 

Start Giveaways: 

 

Ps. The giveaways shown below are a lot greater than usually as the product 

use in the “Perfect Launch Booklet” is highly competitive! Also notice the 

keywords that are chosen. I did not choose the top 3 but rather the highest, 

most relevant searches for the product. The way to check if the keyword is 

relevant for your product is by choosing a keyword and heading over to 

amazon and seeing if page 1. You should see mainly the product you are 

looking to sell. If you aren’t, conversion rates will be lower than with a 

keyword that has the same product as you are selling on page 1. 

 

1) create an automatic PPC campaign with an aggressive bid (eg. suggest 

bid .82 - 1.34, set your bid at 1.34)  

2) Pay for Viral Launch “subscription launch” and schedule first keyword 

targeted launch. 

  

 



 

3) Do giveaways with the Viral Launch giveaway service. 

a. Find the #1-3 broadest, most relevant, keywords for your 

product using the Viral Launch keyword tool. 

b. Go to the “view report” section in wordtree.io for your listing and 

see what they suggest for giveaways.  

 

 

 

Set up a launch for the #1 broadest keyword. Set the giveaway 

campaign on Viral Launch for 10 days but end the campaign 

when you are near or at the top of page 1. This usually will 

happen within 6 days and then do 1-2 extra day of giveaways to 

solidify your position for that keyword! 

Giveaway 3-5 units extra than suggested by wordtree.io. Not all 

customers use the coupons they claim, and not all coupons get 

claimed.  

 

 

 

You may choose whether or not to giveaway as many units for 

the top 4 keywords as suggested but that may alter the 

effectiveness to reach page 1. 

 

c. Find the #2 broadest, most relevant, keyword using wordtree.io.  

 



 

 

d. Giveaway 3-5 more units than suggested by wordtree.io for the 

reason that not all customers use the coupons they claim. Set 

the giveaway campaign on Viral Launch for 7 days but cancel the 

giveaway when your product is at or near top of page 1. You will 

usually be near the top of page 1 within 2 - 4 days. You may be 

noticing that the #2 broadest, most relevant, keyword isn’t on 

the last page while starting your 2nd keyword giveaway and that 

is due to the #1 keyword giveaway which got you indexing and 

rank for other keywords that are in your title, bullet points, 

product description and bankend keywords! When you are don’t 

creating your 2nd launch you will have to end the 1st launch. It 

will take some time to approve the launch but try set up your 

launch campaigns in the morning before noon as it will be ready 

the next day for launch. Viral Launch reviews the campaigns 

lastly before closing for the day at around 4pm EST. 

 

e. Find the #3 broadest, most relevant, keyword using wordtree.io 

 

f. Set up a launch for the #3 broadest keyword. Giveaway 3-5 

more units than suggested by wordtree.io for the reason that not 

all customers use the coupons they claim. Run the giveaways for 

 



 

7 days but cancel the giveaway when you are near the top of 

page 1. You will usually be near the top of page 1 within 2 - 4 

days. When you are don’t creating your 3rd launch you will have 

to end the 2nd launch. It will take some time to approve the 

launch but try set up your launch campaigns in the morning 

before noon as it will be ready the next day for launch. Viral 

Launch reviews the campaigns lastly before closing for the day 

at around 4pm EST. 

 

Once giveaways are complete you should be selling nearly as many per day 

as those on page 1. If you fall back on page one for the broadest keyword a 

few spots you can do giveaways again a day or two to regain first position. 

 

PS. Don’t forget to cancel the launch subscription when you are completed 

you giveaways! 

 

Medium Budget: 

Start Giveaways: 

 

Ps. The giveaways shown below are a lot greater than usually as the product 

use in the “Perfect Launch Booklet” is highly competitive! Also notice the 

keywords that are chosen. I did not choose the top 3 but rather the highest, 

most relevant searches for the product. The way to check if the keyword is 

relevant for your product is by choosing a keyword and heading over to 

amazon and seeing if page 1. You should see mainly the product you are 

looking to sell. If you aren’t, conversion rates will be lower than with a 

keyword that has the same product as you are selling on page 1. 

 

1. create an automatic PPC campaign with an aggressive bid (eg. suggest 

bid .82 - 1.34, set your bid at 1.34)  

2. Pay for Viral Launch “uber launch” and schedule first keyword targeted 

launch. 

 



 

 

 

3. Do giveaways with Viral Launch giveaway service. 

a. Find the #1-3 broadest, most relevant, keywords for your 

product using the Viral Launch keyword tool. 

b. Go to the “view report” section in wordtree.io for your listing and 

see what they suggest for giveaways.  

 

 

Set up a launch for the #1 broadest keyword. Set the giveaway 

campaign on Viral Launch for 10 days but end the campaign 

when you are near or at the top of page 1. This usually will 

happen within 6 days and then do 1-2 extra day of giveaways to 

solidify your position for that keyword! 

Giveaway 3-5 units extra than suggested by wordtree.io. Not all 

customers use the coupons they claim, and not all coupons get 

claimed.  

 

You may choose whether or not to giveaway as many units for 

the top 4 keywords as suggested but that may alter the 

effectiveness to reach page 1. 

 



 

 

 

 

Low Budget:  

What to do once you have reviews on your listing? Start PPC! 

 

 

 

With a low budget PPC is still a must. PPC must be seen as an investment to 

earn money, not as an expense. Now you might say it’s a cost which is 

correct, however, you should only be bidding on keywords that are 

profitable.  

 

1. Create your automatic PPC campaign with an average starting bid (eg. 

suggest bid .82 - 1.34, set your bid at $1.04)  

 

In order to understand how to run PPC make sure to check out the Empire 

Academy course!  

 

 

Connect With Us! 

E-Mail 

Instagram 

Facebook 

You-Tube 

 

mailto:info@everymansempire.com
http://www.instagram.com/everymansempire/
http://www.facebook.com/groups/1336008996525114/
https://www.youtube.com/channel/UCDxB2AhNemMnxdGWqkFob3Q

